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Disclosures
This presentation, provided by McAdam LLC (“McAdam” or the “Firm”), is for informational purposes only. Investing involves
the risk of loss and investors should be prepared to bear potential losses. Past performance may not be indicative of future
results and may have been impacted by events and economic conditions that will not prevail in the future. No portion of this
presentation is to be construed as a solicitation to buy or sell a security or the provision of personalized investment, tax, or
legal advice. Certain information contained in this report is derived from sources that is believed to be reliable; however, the
Firm cannot guarantee the accuracy or timeliness of such information and assumes zero liability for any resulting damages.

McAdam is an SEC registered investment adviser that maintains a principal place of business in the Commonwealth of
Pennsylvania. The Firm may only transact business in those states in which it is notice filed or qualifies for a corresponding
exemption from such requirements. For information about McAdam’s registration status and business operations, please
consult the Firm’s Form ADV disclosure documents, the most recent versions of which are available on the SEC’s Investment
Adviser Public Disclosure website at www.adviserinfo.sec.gov.
Any reference to a market index is included for illustrative purposes only, as it is not possible to directly invest in an index.
Indices are unmanaged, hypothetical vehicles that serve as market indicators and do not account for the deduction of
management fees or transaction costs generally associated with investable products, which otherwise have the effect of
reducing the performance of an actual investment portfolio.

Common Financial Planning
Problem Areas
Investment Planning
o Overexposure in mid/long term bond
funds
o Overexposure in target date funds
o Overexposure in international funds
o Excessive exposure to market volatility
o Portfolio underperforming key
benchmark indices
o Unplanned employee stock option
strategy

Retirement Planning
o Have not performed a personalizedneeds analysis
o Multiple retirement accounts invested
in similar funds (account overlap)
o Lack of spend-down strategy
o Loss of pension or social security
income may disrupt cash flow

Tax Planning
o Over-contributing to employer 401(k),
403(b) or profit sharing plan
o Majority of retirement dollars at risk to
future tax rate changes
o Lack of tax diversification
o No strategy in place to address RMDs

Insurance Planning

College Planning

Estate Planning

o Own private life insurance policies
purchased prior to 2009
o Life insurance purchased through work
at standard unisex rates
o Outdated analysis of appropriate
coverage
o Overlooking LTC opportunities

o Haven’t properly planned for
inflationary impact on college costs
o Not using tax-advantaged college
savings options
o Using state plans with poor investment
options or credit issues
o No cost deferral strategy in place

o No will, outdated will, and/or outdated
beneficiaries on the account
o Lack of established trusts
o Have not planned for the IRS tax liability
that heirs will inherit

This is for conceptual and informational use only, This does not represent a recommendation to buy a specific product or investment. McAdam, LLC is not a tax advisory firm thus this does not constitute tax
advice. Any tax decisions should be made with your tax professionals.

The Retirement Equation
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Three-Buckets Approach to Retirement
Protect Against:
1.
2.
3.
4.
5.

Inflation Risk
Market Risk
Liquidity Risk
Emergency Risk
Longevity Risk

This is for conceptual and informational use only, This does not represent a recommendation to buy a specific product or investment. McAdam, LLC is not a tax advisory firm thus this does not constitute tax
advice. Any tax decisions should be made with your tax professionals.

Life Expectancy Probabilities
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U.S. Historical Top Marginal
Income Tax Rates
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This is for conceptual and informational use only, This does not represent a recommendation to buy a specific product or investment. McAdam, LLC is not a tax advisory firm thus this does not constitute tax
advice. Any tax decisions should be made with your tax professionals.
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Sequence of Returns Risk
How “when” you retire can
affect your retirement
income
This chart shows two investors that
retire and start taking income at age
65. Although they both take 5%
annual income from an initial
$1,400,000 investment they have
very different experiences due to
when they retired.
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Investor A retires in 1994, the
beginning of an up market
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beginning of a down market
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This hypothetical chart assumes a 60/40 Index featuring 60% S&P 500, 40% Bloomberg Barclays US Aggregate Bond Index. Annual withdrawals of 5% are represented, taken annually and adjusted to inflation. This is a
hypothetical illustration and does not represent the results of an actual investment. It does not reflect any investment fees, expenses or taxes associated with investments. S&P 500 is representative of general equity
performance and Bloomberg Barclays US Aggregate Bond is a general representative of bond performance. You cannot invest directly in an index. Past performance does not guarantee future results.

Understanding Tax Diversification
AT/TN
Roth
529 Plan
Munis
SDLI

AT/TA
Checking
Savings
CDs
Brokerage

PT/TL
401(k)/403(b)
S.S. / Pension
Trad. IRA

This is for conceptual and informational use only, This does not represent a recommendation to buy a specific product or investment. McAdam, LLC is not a tax advisory firm thus this does not constitute tax advice. Any tax
decisions should be made with your tax professionals. Proceeds from a life insurance policy are generally tax free as per section 7702 of the US tax code. Past performance does not guarantee future results and your
results will vary.

The Joy of Planning Ahead
The Mather
Gale Morgan
Senior VP of Sales
gmorgan@mather.com

The Mather’s Parent Company is The Mather
MATHER IS A UNIQUE NOT-FOR-PROFIT ORGANIZATION
HEADQUARTERED IN EVANSTON, ILLINOIS,
FOUNDED IN 1941.
WE ARE PARTNERING ON THIS DEVELOPMENT WITH WESTMINSTER
CAPITAL LLC, IN LAKE FOREST, ILLINOIS.

MATHER
INSTITUTE

RESIDENCES

COMMUNITY
-BASED
INITIATIVES

What Is Important To You?
• What does this next chapter of life mean
to you?
• What do you want to add to your life?
What do you want to eliminate?
• What are your travel plans? What new
things do you want to learn?
• What will you be passionate about?
What will provide a sense of purpose?

You Are
Creative,
Resourceful
and Whole

Clarifying Definitions
Choice Based

Need Based

Active Adult
Communities

Life Plan
Communities

• Age Restricted
• No Health Care
Component

• Lifestyle
Amenities
• Continuum of
Care
• Inclusive Future
Care (Life Plan
or 90 day)

Assisted Living
• 24 hour
assistance for
Activities of Daily
Living
• May Specialize in
Memory Care

Skilled Nursing
• 24 hour assistance
• Medical Necessity

LIFE PLAN COMMUNITIES ARE AN EXCEPTIONAL PLACE TO LIVE

FULL-SERVICE
LIFESTYLE
included in monthly service fee

• Most UTILITIES included
• HOUSEKEEPING
• COMMUNITY SPACES
• HOME & GROUNDS
MAINTENANCE
• 24-HOUR RECEPTION
• HEALTH CARE PLAN

FULL-SERVICE
LIFESTYLE

included in monthly service fee

• CONCIERGE READY TO
ASSIST WITH GROCERY &
DRY-CLEANING SERVICES,
EXCURSIONS & MORE!
• VALET SERVICE FOR
INDOOR PARKING
• SCHEDULED SHUTTLE
TRANSPORTATION
PLUS, WE WILL HAVE STREET LEVEL
RETAIL!

TASTEFUL
SELECTIONS
• DISTINCT CULINARY EXPERIENCES
• All day dining in the EURO-STYLE
CAFE
• MODERN CASUAL lunch & dinner
option
• FORMAL DINING restaurant
• BAR/LOUNGE
• AT YOUR SERVICE ORDERING (FOR
PICK UP OR DELIVERY TO YOUR
HOME)

PEACE OF MIND: A LIFE PLAN COMMUNITY

NATIONAL
CENTERS FOR
HEALTH
STATISTICS

An estimated 70% of
Americans who reach age 65
will need some form of longterm service and support.

Statistics according to a 2013 Overview of Long-Term Care Services by the NCHS.

Two Plans:
90 Day & Life Care
WHY CHOOSE LIFE
CARE?
• Protect your future
• Protect your lifestyle
• Protect your assets
• Protect your family

Explore the Landscape
THINK

PLAN

• Passions, dreams and
desired lifestyle

• Attend information
sessions

• What does ‘Ready’
look like?

• Visit communities

• Research your options

• Build Your Dream
Team

• Compile a list of
questions and
prioritize what is
important to you

ACT
• Place an Interest
Reservation/Join a
Waitlist
• Meet with your
trusted advisors
• Develop a
plan/timeline to
transition

Alison Mathey Lambeth
Attorney and Counselor at Law
info@alisonmatheylambethlaw.com | www.alisonmatheylambethlaw.com | (571) 781-2865

Estate Planning in
Four Parts
1. Last Will and Testament
2. Revocable Living Trust
3. General Durable Power of
Attorney
4. Advance Medical Directive

Last Will and Testament
A legal document which names beneficiaries, executors, and guardians
of minor children, and provides assorted instructions regarding the
probate estate.

Reasons for Wills
1. Depart from the law of descent
and distribution
2. Name an executor
3. Appoint a guardian

The Probate System
1. Protecting the banks
2. Protecting the country
3. Qualification of executor,
notice, inventory, and
accounting
4. Costs of probate

Revocable Living Trust
A legal document that establishes a fund to be managed by a fiduciary
known as ‘trustee’ for the benefit of beneficiaries (family, friends,
charities, etc.).

Many people name themselves as the trustee while they are living

Reasons for Living Trusts
✓ Avoiding probate
✓ Avoiding adult guardianships and
conservatorships
✓ Avoiding federal estate taxes
✓ Portability
✓ Ease of amendment
✓ No separate income tax return
✓ Private
✓ Replaces joint and payable-on-death accounts
✓ No bonding fees
✓ Can provide for minor children
✓ Can be used to shelter assets from creditors

General Durable
Power of Attorney
A legal document which
assigns some or all of your
legal rights to an agent who
will have the ability to make
financial and contractual
decisions for you in the event
of your incapacity or absence.

Advance Medical
Directive/Healthcare
Directive/Living Will
A legal document that directs a
named agent to make decisions
about your medical treatment,
whether or not to remove or
maintain life support, direct the
donation of organs, and direct the
disposition of your remains in the
event of your incapacity or inability
to make decisions for yourself.
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